Get Ready!

Become an Independent

Products: Full Size Retail Products

TimeWise® 3-in-1 Cleanser (normal/dry)
TimeWise® 3-in-1 Cleanser (comb./oily)
TimeWise® Age-Fighting Moisturizer (normail/dry)
TimeWise® Age-Fighting Moisturizer (comb/oily)
TimeWise® Day Solution Sunscreen SPF 25

Mary Kay Beauty Consultant

Business Tools:

Face Case, 4 (included in Quick Zip Bag)
Disposable trays, pk./30

Disposable face cloths, pk./30

Empty Quick Zip Bag (1)

Product Replacement Request Form
Consultant Education— Consulfants Guide
Flip Chart

Skin Care Class Guide

Beauty Book, 3 pks./10

Customer profile, pk./50

Datebook

/t’s Girl Time hostess brochure, pk./10
Team-building brochure, pk./6
Team-building CD

Independent Beauty Consultant Agreements

retail value!

Your Starter Kit...
only a $100*

investment

* Plus applicable tax and shipping

.....

TimeWise® Night Solution

Mary Kay® Medium Coverage Foundation (11)
(Ilvory, Beige, Bronze)

Qil-Free Eye Makeup Remover

MK Signature® Ultimate Mascara™ in Black

Tools:
Classic Look Cards, 6 pks./5; Disposable Sponge

Tip Applicator, 2 pks./15 (in Quick Zip Bag)
Mary Kay® Dual-Coverage Powder Foundation
Samplers, 3 pks./6 with Shade Selector Tool

Disposable Mascara Brush, 2 pks./15
N

First Steps Kit
in the
On the Go Tote:

First Steps: Ideas fo Get Your Business
Growing brochure

Readqdy, Set, Selll invenitory Options for
New Consulfants brochure

Blank business cards, pk./30
Sales Tickets, pk./25

The Look, pk./10

Private Spa Collection ™ Satin Hands®
Pampering Set Samplers, 12 sets
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What you can expect from classes and reorders after one year...

* Each skin care class ranges from 3-6 people with an average of 4 attending
* The average sales nationwide is $175 per class
* 50% or more will buy the Basic Skin Care (cleanser, moisturizer, and foundation)
* We retain 85% of all our customers
* The average customer reorders $157 per year
3 Appointments per Week
$175 per appointment x 3 days $525 weekly sales
$525 per week x 50 weeks $26,250 annual sales
255 customers x $157 per year $40,035 annual reorders
* 6 new customers a week=300 customers a year. Retain 85%= 255 customers*
Total sales would be $66,285 Your Total Profit $33,142
2 Appointments per Week
$175 per appointment x 2 days $350 weekly sales
$350 per week x 50 weeks $17,500 annual sales
170 customers x $157 per year $26,690 annual reorders
* 4 new customers a week=200 customers a year. Retain 85%= 170 customers*
Total sales would be $44,190 Your Total Profit $22,095
1 Appointment per Week
$175 per appointment x 1 day $175 weekly sales
$175 per week x 50 weeks $8,750 annual sales
85 customers x $157 per year $13, 345 annual reorders
* 2 new customers a week=100 customers a year. Retain 85%= 85 customers*
Total sales would be $22,095 Your Total Profit $11,047
_
Other Avenues of Income i Management
*Facials- 1 or 2 people on lunch hours | *1-3 Team Members— 4% commission on each order
*Personalized Appointments— Brides, Proms, etc. | %4 + Team Members— 4% commission + $50 Bonus

*Ilmage Seminars & Clinics— held in a corporate setting | #5 + Team Members— 9-13% commission + $50 Bonus
*Executive Gift Buying Service— Office staff, birthdays ! *Car Program- When you have a team of 12 or more,
*Preferred Customer Mailings— Quarterly mailings _ you can earn the use of a Platinum Pontiac
*Dovetails— Another Consultant takes your place and _ Vibe with taxes, license and tags paid!

pays 15%



